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oc;iay s Willow Sprmgs Bottles Pop, Not thskey

irm Follows Beverages From Tomcs to Soda

This article is one in an occasional
ries about long-time busmesses in the

If the Wlllow Springs Bottling Co. still
akes old-time sarsaparilla, peach

a and birch beer, it’s no accident.

The small soda pop company traces
s history to the early 1830s when Wil-
w Springs was a name attached to
maha’s only distillery, a spirits fac-
ory that employed 125 men and was
puted to be the third largest in the
forld :

“We were surprised that the com-

ny went back that far,” said George
iedmanin, now owner of the company
perating at 8510 K St. .
_Threo. generations-—ob—Riedmanns-
ave worked for Willow Springs, dating
o German immigrant George Ried-
ann, the present owner’s grandfather,
ho was a brewmaster before prohibi-
ion.
. Today, Willow Springs mixes and bot-
‘iles its own brand of soda, Goody, in-
:
I

Hnstomc

ding such flavors as lemon sour, or-

inge - pineapple, cherry  cola, -
arbonated lemonade, - raspberry
herry nut and pale ginger ale :

Sixteen distributors in Omaha, Nor-
dlk and other communities sell Goody
op, including Riedmann’s own store,
Cornhusker Beverage, next door to the
ottling plant.

The firm also custom bottles pop for
ther companies, mcludmg Double

Cola, Nesbitt, Frosty Root Beer and

“Clicquot Club mixes.

Riedmann said the company pro-
duces about 800 cases of soda a day
when its machinery is running, usually
five or six days a week during the
warm months and three days a week in
the winter. :

Willow Springs — Riedmann said he
doesn’t know the origin of the name —

- once produced nearly 2.5 million gallons

of spirits, alcohol and whiskey a year,
according to historical reports on early
Omaha commerce.

An Omaha history written by Judge
Arthur Wakeley traces the firm to a
.government condemnation sale in 1866.

James G. and Samuel D. Megeath
bought the outfit and equipment of the
McCoy Distiller in Council Bluffs at the
sale, Wakeley wrote, moving the plant
to Omaha

The Megeaths in turn sold their in-
terest to Ilers and Kennard, who incor-
porated the Willow Springs Distilling
Co.in1872. |

John J. Gaps III/World-Heral:d
George Riedmann at Willow Springs Bottling . . . Grandfather was a brewmaster, -

The company paid over $2 million ev-
ery year for 25 years in federal alcohol
taxes, the history said.

Health Tonic Popular

Riedmann said he understands that
the company’s most popular drink was
a health tonic, an alcohol mixture com-
monly used by people as a remedy for
all sorts of ailments before the stan-
dardization and regulation of medicine
in the early 20th Century.

By 1916, the distillery was a branch of
Standard Distilling & Distributing Co. at
Fourth and Pierce Streets, and had 2

neighboring branch: Willow Springs

Brewing Co.

Riedmann said that's where his
grandfather, George, came in,

As the health tonic industry slacked
off, Riedmann said,
turned more and more to beer, moving
to Fourth Street and Woolworth Ave-
nue.

Rxedmanns father, Alfred, became

an apprentice at the company about

the company

When prohibition began in 1920, the
firm turned toward making malt syrup,
a non-alcoholic product which people
bought to use in their own home-brewed
beer, and soft drinks.

- Riedmann said that, according to
company lore, an employee who was
supposed to be supervisingea huge vat
of malt accidentally let the mxxture
burn.

Afraid of losing his job, the man did
not report the burning. The malt was
canned and sold. Customers soon re:
turned the spoiled malt and asked for
refunds. The expensive refunds con
vinced the company fo get out of the
malt business altogether.

Soft Drinks Only
Alfred Riedmann and a partner, Ec
Nelson, later bought the plant. Whet

- vNeiscn’s health fajled after World Was

II, Riedmann became the sole owner
passing the firm to two of his sons, A
and George.

The company was the first to intro
duce Squirt in Omaha, and producec
Dr. Pepper and Orange Crush, Ried
mann said.

When the bottling mdustry changec
so that franchise agreements with na
tional brands were the key to sales anc
expansion, the Riedmanns sold thei:
plant at 18th and California.to 7 Up anc
moved first to 20th and N Streets and tc
the present location in 1968.:

Riedmann said he didn’t fully appre
ciate the company’s history until las
fall, when officials from River Cit
Roundup contacted him as part of :
recognition of long-time Omaha compa
nies.

Will the company continue?

Riedmann said there is still room i
the marketplace for small bottlers. Th
botiling operation does about the sam
amount of business as the companio;
Comhusker package liquor and sof
drink store.

Together, the two had a 28 percen
increase in business last year. Ried
mann’s sor-in-law, Jim Sobczyk, man
ages the retail store.

. “He might be the next generation,’
Riedmann said.



